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2005 Orders Received & Sales
Orders received increased by 4.7% compared with previous year
• Order intake of Textile Systems records a rise of 42.3% in HY2

Consolidated sales almost on previous year’s level
• Automotive Systems sales top 2 billion CHF for the first time
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Rieter Group: Sales by Division
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• Sales almost on previous 
year‘s record level

• Automotive Systems: Sales 
growth despite difficult 
market environment in 
Western Europe and North 
America

• Cyclical decline in sales at 
Textile Systems

-0.4%
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Rieter Group: Sales by Geographical Region

2005: 3'160 million CHF

Africa
30 (43) 

Europe 1'470
(1‘484)

25%

46%

5%

23%
Latin

America
156 (97)

Asia
780 (875)

North 
America

724 (674)
1%

-0.4%

in million CHF

• Strong presence world-
wide

• Growth in North and Latin 
America

• Less sales in Asia due to 
Textile Systems

(previous year)
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Rieter Group: Sales Development
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Textile Systems: Order Intake
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• Order intake records a steep 
rise (42.3%) in HY2 2005

• Strong demand from India and 
Turkey  

• New restrictions in China led to 
lower orders received

• Higher order intake especially 
for staple fiber and nonwovens 
machinery
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Textile Systems’ Sales by Region

-5.7%2005: 1'109 million CHF

Africa
24 (31) 

Europe
216 (204) 65%19%

8%
6%

Latin
America

84 (48)

Asia
717 (818)

North 
America

68 (75)
2%

in million CHF

• Sales drop due to weaker 
investments in China
(discussion of textile quota)

• Full consolidation of the 
Suessen Group and acquisition
of the Graf Group 

• 4 most important markets in 
Asia (Turkey, India, China, 
Pakistan)(previous year)
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Automotive Systems’ Sales by Country
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France
314

Canada 
152

Germany 216

Spain
99

Italy
164

Sweden
        111

Others
122

Great Britain
165

Belgium
96

Brazil 61 USA
503

China 34

• Higher sales in 
stagnating markets 

• Above-average growth 
in NAFTA thanks to 
Japanese clients and 
successful US models

• Declining sales in 
Western Europe

2005: 2'037 million CHF +2.9%
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Global Light Vehicle Production (2004 vs. 2005)
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World Production (Light Vehicle)
2004: 61.3 m units produced
2005: 63.2 m units produced
(+3.1% CAGR)

Source: Global Insight Jan. 2006
Car production in million units 
Compounded Annual Growth Rate (CAGR) in %
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Rieter Share Price Development
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Key Data per Share

30.6.2005 31.12.2004

Shares outstanding
excl. own shares
(end of period) 4'164'274 4'112'752 4'108'793 

Average shares (of period) 4'120'304 4'111'660 4'020'633

Share price (high/low) 328/393 328/392 350/293

Market capitalization
(end of period) 1'628 1'464 1'361

Rieter registered shares
of 5 CHF nominal value
Bloomberg: RIEN, Reuters: RITZn

CHF

million CHF

31.12.2005
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Outlook for 2005 Results

As already announced in August, Rieter will report a disproportionate 
improvement in the operating result before interest and taxes (EBIT) in the 
second half of 2005 compared with the first six months, but will not equal the 
previous year's total figure. However, in its financial result Rieter seized the 
opportunities offered by the positive market environment.

The Rieter Group's final results for 2005 will be announced at the press 
conference scheduled for March 29, 2006. 
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Disclaimer

Rieter is making great efforts to include accurate and up-to-date information in this document, 

however we make no representations or warranties, expressed or implied, as to the accuracy or 

completeness of the information provided in this document and we disclaim any liability 

whatsoever for the use of it.

The information provided in this document is not intended nor may be construed as an offer or 

solicitation for the purchase or disposal, trading or any transaction in any Rieter securities. 

Investors must not rely on this information for investment decisions.

All statements in this report which do not reflect historical facts are statements related to the 

future which offer no guarantee with regard to future performance; they are subject to risks and 

uncertainties including, but not limited to, future global economic conditions, exchange rates, 

legal provisions, market conditions, activities by competitors and other factors outside the 

company's control. The 2005 figures have not yet been audited.

© 2006, Rieter Holding Ltd., All rights reserved


